@ remindermedia

Stephen’s 2025
Touchpoint System

Steal the marketing plan that STEII;IE-I:I;REE
generated 269 transactions in 2024!

Stephen and his team know that follow up is key with all of their marketing, so they D46\ciosedi 28ipending
have a goal 100 phone calls each month in addition to their other marketing efforts. transactions as of 12/31/24


http://remindermedia.com/tour-social
https://remindermedia.com/digital-marketing-s/
https://remindermedia.com/digital-marketing-s/
https://remindermedia.com/postcard-value-remindermedia-s/

Local Event Email
January Events

Woarldwide Metaphysical Tribe

tephen Acree

Digital Magazine
Good to Be Home

x1

Stephen sends a unique, interactive
digital magazine to his database of
recipients every month.

Each issue has a custom-designed email
that is pre-written by us and ready to
send. Click here to see how you can

put your email marketing on autopilot.

Gtz HOME

REALTY TEAM

Hey Everett Rd. Community! These Homes Just Sold Near You!

Listing Provided By Legacy Realty and D ent Listing Provi Listing Provided By: Blickenstaff & Company.

1163 Grand Oaks Dr, Forest, VA 1178 Hooper Road, VA 1044 Grand Oaks Dr, Forest, VA

Sol2 @ $525,000  Sold @ $300,00 Sold @ $619,900

Want to know what your 2
home is worth?

212 Swan Ln, Forest, VA I 409 Lake Vista Dr, Forest, VA

SolA ©$575,000 Sold @ $715,000  Sold @ $542,000
%’ Want to know what your

: home is worth?
L S Ajr nformat



https://remindermedia.com/digital-marketing-s/
https://remindermedia.com/digital-marketing-s/

025

2 025

SU MO TU WE TH

Client Event

Weekly Invites & Reminders

A month before an event, Stephen calls to
invite everyone in his sphere, then sends
a text message follow-up including a link
they can use to RSVP.

He continues to follow up at least once

a week using a combination of phone
calls, text messages, email, and social
media. Sometimes he uses postcards as an
additional invite touchpoint.

THANK YOU TO OUR CLIENTS!

Acwee Brother Pie’ Day tvent

We're excited to announce our upcoming Pie Day event, where
we'll be celebrating the joy of homeownership-with a delightful
treat for our valued clients:

Time: Pie pickupiavailable between 11:30AM = 7:30PM
Location: Acree Brothers Real EstateTeam Office

A
ﬁ, / Scan the QR Code below o RSVP!

Stephen connects with his past clients
and prospects on a regular basis

by sending them a free bimonthly
subscription to his personally branded
magazine.

It helps him generate consistent repeat
and referral business from his network.
Get a sample here.

Compliments of Stephen Acree

W
Stephen Acree”
Direct: (866) 458:4226 .\
Fax: (610) 878-2000

B ACREE BROTHERS
Acre ‘ ity Teamy

1106

Sui

Kiny

,a 1940l 07

Local Event Email
February Events x2

Digital Magazine
Good to Be Home

% ( : ACREE BROTHERS
REALTY.TEAM


https://remindermedia.com/tour-social/
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Stephen is sending “Just Sold” cards
twice a month in 2025, but has also
used postcards with QR codes; the
codes link to free landing pages that
capture leads! Learn more here.

CURIOUS HOW MUCH
YOUR HOME'S WORTH?

ACREE BROTHERS

Client Event S =
Free Pie Giveaway <. = '

A S )

At the event, Stephen makes sure

to chat with everyone as they come
pick up free pies. He also uses the
opportunity to ask for Google reviews—
even having a tablet set up for people
to use right then and there.

He takes photos to post on social media,
and follows up a week later with an
email to thank everyone for coming.

Digital Magazine
Good to Be Home

Local Event Email
March Events


https://remindermedia.com/postcard-value-remindermedia-s/
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SHEL EECARE

SU MO TU WE TH

Give your bookcase a
seasonal refresh | PAGE 46

-..\T ( {»‘_

ﬂl abeachfotthmel!l

Scheduled for Thu, Apr 4
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Client Event
Weekly Invites & Reminders

In addition to phone calls, text, and
emails to invite his database, Stephen
makes sure to post about his Summer

BBQ Bash on his social media accounts.

Get ready to fire up your taste buds and soak up the
sun at our unforgettable summer barbeque party

Sponsored by:

ACREE BROTHERS

REALTY TEAM

E ACREEBROTHERS
REALTY TEAM

/" check out \
Home Prices - Annual /’ what home
(LD RO pnces have |
c done in the last |
= 5years!

YoU MIGHT BE SHOCKED BY YOUR HOME'S
VALUE IF YOU PURCHASED 5+ YEARS AGO!

D B i

www.AcreeBrothersRealtyTeam.com

ACREE BROTHERS

Local Event Email

May Events

Local Events Newsletters establish
Stephen as the go-to expert for what's
happening in his community both
locally & virtually.

We handpick events, build the emails,
and deliver them to his recipients every
two weeks, all branded to him.

You can also get all the benefits of
being the local expert in your area
without having to do any of the work.
Click here to learn more!

Digital Magazine
Good to Be Home

x1


https://remindermedia.com/digital-marketing-s/
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Client Event
Summer Bash Cookout

This is a great casual event for Stephen
to grow his relationship with the people
in his sphere. He makes sure to spend
time with as many guests as he can,
keeping conversations fun and friendly
instead of sales-y.

He usually hosts a giveaway during
client events, so he follows up a week
later with an email to announce the
winner of the giveaway, and to say
thanks to all of his attendees.

Direct: (866) 458-4226
Fax: (610) 878-2000

B ACREEBROTHERS
A
1

Digital Magazine
Good to Be Home

»~ ™

BRI CANIL TESTYLE

Local Event Email

June Events

Compliments of Stephen Acree

gt HOME

GROWING
- TOMATOES;,
B

paint it right! | 14

wild about wallpaper | 40

-~ -

U
con 5

E 13
VER PRICE § 6.
78

&

"

)
&
Stephen Acree

(610) 878-5000

x2

-
"




Digital Magazine
American Lifestyle
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Stephen Acree

610) 878-5000

SU MO TU WE TH

1 2 3 AMERICAN LIFESTYLE

Acree Brothers Realty Team

9 10
16 17
23 24
30 =31

JUST SOLDI

Sold in only 4 days at $34,000 o

Local Event Email -\ .

July Events SR 4% i‘“\:

SOLD for $682,000!

Name Reach out if you want your home sold at the best price, too!

REALTOR® - ) T i —
(866) 458-4226 1 n
=l = % W

q REALTY TEAM

7Zew Homes S8l T qm CMW/

Listing Provided By: Lauren Bell Real Estate. Listing Provided By: Louren Bell Real Estate \g Provided By: TMoore Real Estate Grot

1043 Lake Scene Ct, 1488 Lake M or Dr, 2009 Rocky Branch Dr, Forest, VA

Sol2 @$775,000  Sold @ $869, Sold @ $779,500
%’ Want to know what your 2

v home is worth?
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G+ HOME

issue 15

go bold or go home | 16

S U M O T U W E T H F R SA 5 # " e “ % " set the table for summer | 32
K S
a8 « 7 B8 o9

1 12 13 14 15
18 20 21 22 23

25 26 227 28 29 30

Digital Magazine
Good to Be Home

DOWNLOAD
YOUR FREE
GUIDE NOW!

hen Acree
dent, REALTOR®, Investor AMERICANLIFESTYLE

(434) 216-5306

Client Event
Weekly Invites & Reminders

Suphenaces Local Event Email xz
m @ B ACREE BROTHERS August Events




Client Event ™ ymes
Ice Cream Social

09 - F

2 025 ‘

! ACREEFEIRIGTRE ERISESIC ERERIE A I

SOCIAL
\ 4
Vs
SU MO TU WE TH = /
1 2 3 il = .
11
-
i
18 =
25 g YOU’RE INVITED! 4
< JOIN US! |
4:00PM-6:00PM P 4
MISTER GOODIES, 21556 TIMBERLAKE RD.
l LYNCHBURG, VA 24502 I

Digital Magazine
Good to Be Home

o3 . ey ot Fr‘

REALTY TEAM

Sweel Potato Toasls

Hey Ivy Hill Community! These Homes Just Sold Near You! - Doy Dcsto-Parmesan

Listing Provided By: Re/Max s d By: Re/Max 15t Olymy

sol @ 750,100

%‘ Want to know what your
R home is worth? :

Local Event Email
 aceeosoners September Events

Hey Perrowville Community! These Homes Just Sold Near You!

1060 Gran 1178 Ivy Woods Dr 001 Maple Leaf Ct

Sol2@$373,000 Sold@ $489,9007 Sold @ $386,900
%‘ Want to know what your 2

, home is worth?
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Compliments of Stephen Acree

etwHOME
_—

vpers

A trio of tasty gourd-based
dishes | PAGE 20

- I
. love it or leave

5699 -~ &
673 i
678
12345 Y

Local Event Email
October Events X2

A

Stephen Acree presents your
local events: Avril & Friends

Scheduled for Thu, Oct 15

Use a neutral palette

A Guide to

Timeless
Interiors

wwwwwwwwwwwww i50n gomes
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2 O 2 5 ACREE BROTHERS We're teaming up with

the local nonprofit, Agape Center
again to help fill their pantry!

HEY LYNCHBURG! THIS MONTH - MOST WANTED FOOD ITEMS':

Condiments (ketchup, mayo, bbq, mustard)
ﬁ% = g
the ixes are pur X

SU MO TU WE TH s PR‘,S{ KE Eres

Perishable Food Items For the CH )
month of

e
WAYS TO
DONATE:

REALTY TEAM

S ImarpaiR D Fomet VA 11084 Kincaid Ct., Forest, VA 702 Lake Vista Dr, |

‘Sol" @$581,000 Sold @ $1,537,500 Sold @ $450, 000

{’ Want to know what your
" , home is worth?

Compliments of Stephen Acree

Ww‘ﬁH OME

issue 17

Local Event Email
November Events X2

Digital Magazine

Good to Be Home X1

< sfaphen Acree
IRREBT*(866) 458-4226

pa— // \ = ; Client Event
' R H”N Weekly Invites & Reminders

Acres Brothers Realty Team
1100 First Avenue e
Suito 200

King of Prussia, PA 19406
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Want to know what you
home is worth?

..
k 13 /AP ormaton plled o he L, 0812222
1

Local Event Email
December Events x2

Client Event
Ice Skating Holiday Party

YOU ARE INVITED TO

ACREE BROTHERS
ICE SKATING

CHRISTMAS PARTY

SATURDAY, DECEMBER 13 AT 8:00 PM

*Eﬁaﬁ\égﬂa
xv
EFEEH

Digital Magazine
Good to Be Home




STEPHEN ACREE
REALTOR®, OWNER

Acree Brothers Realty Team
#1 Team in Lynchburg, VA

ReminderMedia handles all of our marketing, from their
magazine, digital magazine, Facebook ads, postcards, you
name it.

They have helped us get a 2% close rate on our Facebook
leads, and for the industry that's really good.

We've gotten our business up to almost 50% repeat and
referral business because of this. ReminderMedia would be
the best choice that you could make to take all the marketing
off your plate so you can make more money in this industry.

We’re running at a 25% profit because of ReminderMedia
and what they’ve done for our business.

Ultimately, they've helped us scale our business, to take the
things that we don't need to be doing off our plate and to be
doing the things that we should be doing, which is building
relationships, building that repeat and referral business.



